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Loudspring is transforming from cleantech oriented investment group to full-blooded
industrial, and with capital injections from an exit from Nuuka and an ongoing rights issue,
Loudspring will now give undivided focus on its fully owned subsidiary Eagle Filters. Offering
considerable emissions reductions and lower energy consumption to some of the world’s
largest CO2 emitters, Eagle has potential to grow 10-fold just with existing customer base,
while the new vertical of filter material production adds a near term opportunity.

Crucial efficiency improvement for energy transformation
As the fundamental transformation of Loudspring continues, with a strategic
shift towards becoming an industrial company, Loudspring now seek
attractive exits for its other portfolio holdings, to allocate all resources and
focus to Eagle Filters. With an advanced filter technology for gas turbines
Eagle Filters help some of the world’s largest CO2 emitters to reduce their
energy consumption and cut emissions.

Industrial filters for gas turbines is a growing industry that covers more than
23% of the world’s energy production. Gas powered generation has also come
into focus lately with the shift from fossil fuels into the renewable energy
sources. Even though the carbon footprint of natural gas is significantly
higher than solar and wind power there is a need for a stable energy source
when the sun is not shining and the wind is not blowing. Therefore Eagle can
play a big role in this energy transformation as the excess from solar hours
can be converted into hydrogen, which can then be burned in the gas turbines
where Eagle’s filters help make them more efficient.

Following a rise in material costs during the pandemic, Eagle looked for new
ways to manufacture their industrial filters. Through combining different
materials available, Eagle started to manufacture their own filter components
in a very cost efficient way, which resulted in new filter material. The new
material has a very large area of use such as ventilation in real estate. This
opens the door to brand new markets where the sales cycle is considerably
shorter than for industrial gas turbines, while also giving Eagle an edge as a
material science company.

Financial muscles base for accelerating growth

At the end of February, Loudspring announced the sale of a 18,1% stake in
Nuuka Solutions (Loudspring previously held 42,3% ownership), a provider of
Al software to real estate owners, for 2 MEUR. Loudspring will retain a 24,2%
ownership after the transaction. The sale underscores Loudspring’s strategy
to become a pure industrial.

To strenghen its financial muscles further, Loudspring has announced a
rights issue of 2,5 MEUR (of which 52% is guaranteed) where existing
shareholders gained one subscription right for each share held on the 24th of
February 2022, and two subscription rights entitles the subscription of one
new share.

The proceeds from the Nuuka sale and the ongoing rights issue should give
Loudspring enough financial muscles to materialize the potential in Eagle.
With a strategy covering continuous improvement of R&D, further additions
of key personnel and streamlining of the entire organization, Loudspring seek
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to grow Eagle’s business with 30% annually to reach an EBITDA-margin of
20% in the medium to long term.

High potential with merely existing customer base

Another aspect of the transformation to an industrial company is that the
multiples are far more generous compared to those of investment companies.
Comparable peers such as 3M and Donaldson are valued in a range of 2,3-2,7x
Sales and 10-14x EBITDA. Applying the same multiples to our projection for
Eagle, at 8 MEUR in sales and an EBITDA margin of 20% in 2024, this
supports a fair value range at 16 — 20 MEUR (160 - 200 MSEK), while there is
still a lot of potential on the upside should Eagle’s existing customer base
convert all their gas turbines to using Eagles’ filter, which would instead

translate to 10-fold growth for Eagle.

Summary financials

MSEK 2021 2022E 2023E 2024E
Revenue 30 50 60 80
EBITDA -3 -1 6 16
Sales Growth, % - 67% 20% 33%
EBITDA Margin, % -8% -2% 10% 20%
EV/Sales 3,3 2,0 1,6 1,2
EV/EBITDA -39,2 -98,0 16,3 6,1
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General disclaimer and copyright

This material is not intended to be financial advice. This material has been commissioned by the Company in question and
prepared and issued by Emergers, in consideration of a fee payable by the Company. Emergers standard fees are SEK
240 000 pa for the production and broad dissemination of a detailed note following by regular update notes. Fees are paid
upfront in cash without recourse. Emergers may seek additional fees for the provision of roadshows and related IR services
for the client but does not get remunerated for any investment banking services. We never take payment in stock, options or
warrants for any of our services.

Accuracy of content: All information used in the publication of this report has been compiled from publicly available sources
that are believed to be reliable, however we do not guarantee the accuracy or completeness of this report and have not
sought for this information to be independently verified. Opinions contained herein represent those of the research analyst at
Emergers at the time of publication. The company has been given the opportunity to influence factual statements before
publication, but forecasts, conclusions and valuation reasoning are Emergers’ own. Forward-looking information or
statements contain information that is based on assumptions, forecasts of future results, estimates of amounts not yet
determinable, and therefore involve known and unknown risks, uncertainties and other factors which may cause the actual
results, performance or achievements of their subject matter to be materially different from current expectations.

Exclusion of Liability: To the fullest extent allowed by law, Emergers shall not be liable for any direct, indirect or
consequential losses, loss of profits, damages, costs or expenses incurred or suffered by you arising out or in connection
with the access to, use of or reliance on any information contained in this material.

No personalised advice: The information that we provide should not be construed in any manner whatsoever as,
personalised advice. Also, the information provided by us should not be construed by any subscriber or prospective
subscriber as Emergers’s solicitation to effect, or attempt to effect, any transaction in a security. The securities described in
this material may not be eligible for sale in all jurisdictions or to certain categories of investors. Investors are encouraged to
seek additional information as well as consult a financial advisor prior to any investment decision.

Investment in securities mentioned: Emergers has a restrictive policy relating to personal dealing and conflicts of interest.
Emergers does not conduct any investment business and, accordingly, does not itself hold any positions in the securities
mentioned in this report. However, the respective directors, officers, employees and contractors of Emergers may have a
position in any or related securities mentioned in this report, subject to Emergers' policies on personal dealing and conflicts
of interest.

Copyright: Copyright 2021 Incirrata AB (Emergers)

United Kingdom

This document is prepared and provided by Emergers for information purposes only and should not be construed as an offer
or solicitation for investment in any securities mentioned or in the topic of this document. A marketing communication under
FCA Rules, this document has not been prepared in accordance with the legal requirements designed to promote the
independence of investment research and is not subject to any prohibition on dealing ahead of the dissemination of
investment research.

This Communication is being distributed in the United Kingdom and is directed only at (i) persons having professional
experience in matters relating to investments, i.e. investment professionals within the meaning of Article 19(5) of the
Financial Services and Markets Act 2000 (Financial Promotion) Order 2005, as amended (the "FPQO") (ii) high net-worth
companies, unincorporated associations or other bodies within the meaning of Article 49 of the FPO and (iii) persons to
whom it is otherwise lawful to distribute it. The investment or investment activity to which this document relates is available
only to such persons. It is not intended that this document be distributed or passed on, directly or indirectly, to any other
class of persons and in any event and under no circumstances should persons of any other description rely on or act upon
the contents of this document.

This Communication is being supplied to you solely for your information and may not be reproduced by, further distributed to
or published in whole or in part by, any other person.

United States

Emergers relies upon the "publishers' exclusion" from the definition of investment adviser under Section 202(a)(11) of the
Investment Advisers Act of 1940 and corresponding state securities laws. This report is a bona fide publication of general
and regular circulation offering impersonal investment-related advice, not tailored to a specific investment portfolio or the
needs of current and/or prospective subscribers. As such, Emergers does not offer or provide personal advice and the
research provided is for informational purposes only. No mention of a particular security in this report constitutes a
recommendation to buy, sell or hold that or any security, or that any particular security, portfolio of securities, transaction or
investment strategy is suitable for any specific person.
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